











“No entrepreneur can achieve massive success without a lot of
marketing savvy. However, most of what is written about marketing is by
academics. While it may sound good, it’s of no help at all as the authors
have never been in the trenches. Gravitational Marketing is completely
different. You are offered lots of proven techniques to become more
successful. You can immediately put these to use by highly successful
‘street smart’ authors who walk the talk—Jimmy Vee & Travis Miller. |
recommend you get it and devour it at once.”

—Ted Nicholas, Author of Billion Dollar Marketing Secrets

“Most people don’t have the guts for Gravitational Marketing. Why?
Because it is challenging. It will challenge what you believe to be true. But
it’s what you believe that’s holding you back. It takes thinking and acting
differently to get better than average results. These guys are the obvious
experts when it comes to attracting customers. You should learn to what
they have to say and then do what they recommend.”

—Elsom Eldridge, Jr., Author of How To Position Yourself As The The Obvious Expert

“Get your feet off the desk. This is hot stuff! Once again, Jimmy and
Travis create a new marketing mold. Gravitational Marketing is a more
efficient and less stressful platform designed to get business to come to

—Raleigh R. Pinskey, author of 101 Ways to Promote Yourself, The Attitude of
Gladitude, and The Forgiveness Factor.

“Jimmy Vee & Travis Miller have reinvented the art of sales and
marketing. Gravitational Marketing can teach even the biggest skeptics
how to increase sales...without even trying.”

—Kevin Baumann, CEO, JKR DeFalco Advertising, Former Director of Strategic
Development, Nissan Motor Corp.

“Gravitational Marketing tells it like it is. Hard-sell, in-your-
face, ego-driven marketing is out, and attraction-based, value-driven,
relationship-oriented marketing is in. To succeed in this new landscape,
you'll need a road map, and this is one of the best. If you'd rather pull
customers toward your business naturally than be a pushy salesperson,
this is the approach you've been looking for.”

—C.J. Hayden, Author, Get Clients Now!





